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November 27, 2019 

At the 2019 Wisconsin Cranberry School, the WSCGA Education Committee debuted the Vendor 
Presentations. The session had good attendance and the topics were well received by the audience. The 
Education Committee will be offering this program again in 2020.  

This year, the overall theme of Cranberry School is ‘Successful & Sustainable Cranberry Growing for 
Tomorrow’ with the focus of the Vendor Presentations being ‘Supporting Environmental and Economic 
Sustainability’. The Education Committee will select four to six Associate members/exhibitors to each 
make a ten-minute presentation. This program is motivated by the desire to increase exposure of 
Associate members/exhibitors, as well as to provide our Grower members with new and relevant 
information. 

We ask each Associate member interested in participating to submit a brief proposal. The Education 
Committee will review the proposals and select those that will present. Results will be published to all 
Associate members. The paragraph below explains the criteria which will be used for selecting 
participants. 

The presentation should include products or services that are either new or newly relevant in light of 
current issues facing our industry and how they contribute to environmental and economic sustainability. 
The presentation should clearly demonstrate how your product or service brings value to our Grower 
members. The ten minute time limit will be strictly enforced, so please prepare carefully. It is suggested 
that each presentation include the location of the presenter’s booth, so that questions and further contact 
can be encouraged after the presentation. 

Please consider the following guidelines to encourage effective, professional presentations within this 
limited time period. 

• Prepare an outline with a limited number of major points (three is best, no more than five) to help 
avoid rambling. Start and end with your main points to make sure you effectively communicate 
these points.  

• Provide additional information on each point in the body of your presentation. Use slides and 
graphics sparingly. 5 to 10 slides maximum. Trying to cram too much information into this short 
period risks losing your audience. 

• Resist the temptation to use your presentation as an obvious sales pitch. Use this as an 
opportunity to educate and inform in a professional manner. 

• Plan your presentation well in advance and practice to insure adequate preparation, confident 
delivery, and reliable timing. If you are not an experienced presenter, record your presentation 
and review yourself. This is a unique opportunity to represent your business professionally and 
drive traffic to your booth. Please invest the effort necessary to succeed. 

We hope these presentations stimulate meaningful dialogue between Associate and Grower members. 
This effort will be evaluated following the conference and considered again for the future. Your input is 
encouraged.  

Please send your proposal to Alex Skawinski at the WSCGA Office no later than December 16, 2019. Email 
to alex.skawinski@wiscran.org. 


